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Case Study: Aquastrip MPS
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“We are saving $300,000 every year.”
The Challenge C[eaning

A plumbing hardware manufacturer continued to innovate and grow the Hard to Clean

to the point where were making 200,000 parts per day - all of which
needed to be powder coated with a long lasting, guaranteed finish.

Aquastrip MPS
The faucets, handles and parts are powder coated, but so too are the eatu es &
racks. Stripping, cleaning and -maintaining the racks was vital to assure
a consistent finish and proper grounding in the spray booth. e eﬁtS
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The company was using a fluidized sand bed that required taking yeas, o ly

the racks o ine for stripping. Therefore the company needed to ace up solut'o
have 3 times the number of racks just to keep up with manufacturing nas bee equ ed,
requirements. In addition to investing in additional racks, the legacy aK & atea e

system had several challenges: veys ple.







